











2016-2018 GOALS

Power of Hope Clinic Engagement Strengthen Partnership with Pharmaceutical Companies

i Research potential for Membership Fee for POH ¢ Increase visibility of both FF and industry partner

clinics {Peer pressure) f Increase donor appreciation/ recognition

i Annual giving campaign i Increase in Gala sponsorship

r Galasponsorship i Increase in annual giving and partnerships

Connect With Past recipients - Survivorship and

Engage in Government Relations
Legacy exposure

A iri f lic f i t
f Inclusion of a “Would you like to get involved at ! cquiring of public funding grants

a later date™ on application form f Seek and apply for tax credits
f  Engage more grassroots fundraising
f  Survivor stories
t  Coach/ Mentor/ Support network

f  Identify survivor support groups focused on young
adults and engage them in vocalizing their patient
experience, i.e. "Survivor Statements” both positive
and negative (what happens when you have
DFFHVV DQG ZKDW KDSSHQV ZKHQ \RX GRQ -W

i Continue to access POH recipients annually via
email for survivor statement requests

i Create “Help us help others like you” brochure/
sheet to engage survivors

i Increase visibility in the survivorship community

i Increase volunteerism
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2015-2016

2015-2016 WHERE SPONSORSHIP
FUNDS RAISED DOLLARS WENT
FUNDRAISING PROFITS PROGRAM EXPENSES
Sponsorships $24,545 Cash Beginning of the Year $225,794
An Evening of Hope $64,759 Cash End of the Year $84,548
Toronto
An Evening of Hope $605 Increase (Decrease) in Cash $(141,244)
Ottawa
An Evening of Hope $63,466
Vancouver
Hope Live
Fundraising Other $ 445
Other Income $135
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